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ABTOMaTH3auis 6i3Hec-poueciB A1 TUJIePCHKUX LHEHTPIB 3
BukopucranusaiM CRM-cuctemu Salesforce

Cran npo6jemu. ABToMatm3alisi Oi3HEC-TIPOIECIB € BaXIINBOIO
CKJIaJIOBOIO cydacHOro Oi3Hecy. VYcCIiX HiAmpueMcTBa Oarato B 4YOMY
3aJICKUTh Big €(QEKTHBHOCTI YHPABIIHHSA IpoIlecaMHd Ta B3aEMOIIl 3
KITieHTaMu. Y OUIEPChKUX IEHTPaX, IKi 3aiiMaloThCs MpoIaXkeM aBTOMOOIITIB
1 OCITyT, aBTOMAaTH3aLlis € KIIOYOBUM (DAaKTOPOM, 11O J03BOJISIE i IBUIIUTH
MIPOXYKTUBHICTh 1 HOKPALINUTH SKICTh 0OCIyroByBaHHs. B ymoBax BHCOKOT
KOHKypeHLii, BukopucTanHs cydacHux CRM-cucrem crae HeoOXimHiCTIO
JUISL ONITHMI3allii ynpaBJIiHHS JIAHIIOTaMH IPOJIaXiB, OOCIYrOBYBaHHS Ta
AHATI THKH.

CRM-cucrema Salesforce € omHi€r0 3 MPOBIAHHX XMapHUX
mwrathopM, SKa HAJa€e IHCTPYMEHTH JJIs aBTOMaTH3allii Oi3Hec-TpoIieciB.
Bona no3Bosisie KepyBaTH TpOAakaMH, MAapKETHHIOM, CEpBICOM Ta
AHAJITHKOIO, M0 POOHTS ii 11eaTbHUM PIMICHHSAM UIS TUIEPCHKHUX IICHTPIB.
OpnHak, BNPOBA/UKEHHS TAaKHX CHCTEM BHMAara€ TJIMOOKOTO PO3yMiHHS
crenuiku poOOTH AUIEPCHKUX IIEHTPIB Ta aJanTallil iHCTpYMEHTIB i IXHi
noTpedu.

Po3p’si3aHHsa 3amavi. VY 1iif MOMOBiAI MPENCTABICHO aHANI3
moxuBocteii CRM-cucremu Salesforce mns aBromarusauii  GizHec-
NPOLIECIB  JIMJIEPCBKUX LEHTPIB. 30KpeMa, po3rsiiatoThest  (YHKIIT
YIPAaBJIiHHS MPOAaKaMH aBTOMOOUIIB, MICISANPOAAXKHOTO 00CIYrOBYBaHHS,
AHATITHKY Ta 1HTErpaii 3 iHmMMU cucTeMamu. KpiM TOro, TociiKkeHo, sk
cUcTeMa MOJKe JOTIOMOITH AMIEPCHKUM [IEHTPaM IiIBUIIUTH e()eKTUBHICTB,
3HHU3HUTHU BUTPATH 1 MOIIIIIIATH B3a€EMOIIIO 3 KITIEHTaAMH.

OCHOBHI KOMIIOHEHTH aBTOMAaTH3allii BKJIIOYAIOTh:

1. VYmpapmiHHS Tpoma)kaMH aBTOMOOLTIB: aBTOMATH30BaHE
YOpaBIiHHA JIiAaMH, KOHTPOJb 3a XOAOM YrOJM, AaBTOMaTH30BaHI
HarajyBaHHs PO 3ycTpiui a0 cepBiCHE 0OCIYrOBYBaHHS.

2. TlicnsimpogakHe 00CIyroByBaHHS: aBTOMATH3AIlisI TapaHTIHHOTO
00CITyrOByBaHHSI, IHTEeTpaItis 3 nocrayajibHUKaMHU 3aM4acTHH,
aBTOMAaTH3aIlis 0OCITyTOBYBAaHHS KIIIEHTIB Yepe3 OHJIAaiH-KaHAaJIH.

3. AnamniTrKa Ta 3BITHICTB: aHANi3 NMPOJAXiB, MOHITOPHUHT POOOTH
MEHeKepiB, MPOTHO3yBaHHS MPOIAXKIB.

4. Tarerpanis 3 iHmmMu cuctemamu: o0 emnHanHs CRM 3 ERP,
(iHAaHCOBMMH CHCTEMaMH Ta CHCTEMaMH YINPaBIiHHSA CKJIaACBKUMHU
3aracamy.



Tabmuusg 1.

[TopiBHsIBHMIA aHATI3 POOOTH TMIIEPCHKHUX LIEHTPIB

ITapametp Mo aBromMaru3zanii [Ticns aBTOMaTu3aii 3
Salesforce
O06poOxa mimiB 50 migis/mic, 200 migis/mic,

BTpaydero 20%

BTpagero 0%

3aKpuUTTs yroau

30-45 guiB

10-15 guis

[Mpomymieni 3ycTpiyi

15%

2%

CepsicHi 3ammuTH

60 3anmTiB/Mic,
3aTpuMku 15%

150 3anwuTiB/Mmic,
3arpuMku 3%

3amacu

3atpumku 30%

3arpumMku 5%

Bucnoskun. CRM-cuctema Salesforce € moTy)XxHUM 1HCTPYMEHTOM
JUIsl aBTOMaTtu3alii Oi3Hec-TpoLeciB y JUIEPChKUX LIEHTpax. BrpoBamkeHHs
CUCTEMH JIO3BOJISIE TIIBUIIUTH €(EKTUBHICT POOOTH, 3HU3UTH BUTPATH HA
00CITyroByBaHHS KJII€HTIB, MOKPALIUTH SKICTh 00CIYrOBYBaHHS 1 301IbIINTH
npomaxi. AHamiThyHi iHCTpyMeHTH Salesforce momomararoTe TpuiiMaTH
OOTpyHTOBaHI YIPaBIIHCHKI DIMICHHS Ha OCHOBI JaHUX. TakuM YHHOM,
aBTOMaTH3amis  Oi3Hec-TpomeciB i3  BHKopucTaHHsAM  Salesforce €
e(EeKTHBHHUM DIICHHM JUIsl AUIEPCHKUX HEHTPIB, SKi IParHyTh 3aTUIIATHCS
KOHKYPEHTOCHPOMOXXHHMH B Cy4aCHUX YMOBaX.
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